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Platform

Components 1-2

n HonorPro Hub

The flagship SaaS platform for third-party brokers. A central control plane licenses and delivers every component

in this catalog — terminal, investment services, prop tooling, dealing and risk, back office, payments,
notifications — onto the broker's own MT5 infrastructure, under the broker's brand. The Hub ships with its own
built-in CRM for the broker's clients: registration, KYC, account lifecycle, payments, and support workflows, so
the broker gets a complete front-to-back retail stack with no third-party systems required. Components are
licensed individually or in bundles and managed from a single admin console.

WHAT IT SOLVES

A broker launches a complete retail offering — terminal, CRM, and services — in days instead of quarters
Ends the vendor zoo: one platform, one console, one bill instead of five point solutions
CRM included out of the box — no external CRM licensing or integration project

Per-component licensing: the broker pays only for what is switched on



a HonorPro 360

The in-house edition of the platform, built for the operator's own brokerage and internal teams. Functionally the
same catalog as HonorPro Hub with one architectural difference: instead of shipping its own CRM, 360
integrates as a service layer into the CRM the brokerage already runs. Client identity, KYC status, and
support workflows remain in the existing CRM as the single source of truth, while 360 supplies the trading
platform, investment services, risk, back office, and messaging on top of it. 360 is also the proving ground: every
catalog component runs here in production before it is released to Hub customers.

WHAT IT SOLVES
e The operator's own brokerage runs the full stack without migrating off its established CRM
e No duplicate client records — identity and KYC stay in one system, synchronized both ways

e Every feature is battle-tested on a real brokerage first — the strongest possible sales argument for the Hub

¢ Internal teams get the same tooling as Hub customers, plus internal-only controls



Investment & Social

Components 3-6

Copy Trading live in production

A complete trade-copying service under the broker's brand. Traders publish their accounts as strategies with
performance track records; investors subscribe and have every trade replicated to their own account with volume
scaling, risk limits, and symbol filters. Includes strategy ratings, subscription management, and automated fee
settlement (performance and management fees).

WHAT IT SOLVES

e Turns passive clients into active volume — investors trade without trading themselves

e Gives inactive or unprofitable clients a reason to stay and deposit

e Successful traders become an acquisition channel, bringing their own audience to the broker

¢ New revenue stream from copy commissions and a share of performance fees

HUB & 360 ENHANCEMENT SCOPE

Copy trading already runs in production: full replication of market, pending, and partial
operations with a crash-safe operation journal and idempotent replay, sharded execution
workers, automated fee settlement with high-water mark, and a median replication lag
around 50 ms. Operating it as a multi-tenant Hub/360 service adds the layer a SaaS
platform requires:

e Tenant isolation and provisioning — per-broker strategy catalogs, subscriptions,
branding, and fee settlement. The engine today serves a single brokerage; one control
plane operating many brokers requires hard separation of every roster and every
settlement.

¢ Certified scale — move roster persistence to per-operation writes and pass a live 500-
follower load certification, so one oversized master on any tenant cannot degrade
replication for the rest.

e Cross-server subscriptions — promote the existing remote-execution mechanism to
production grade (real second server, reconnect and idempotency semantics), letting
followers on one broker's server copy masters hosted on another. This is also the
foundation the Liquidity Bridge network reuses.

e Continuous reconciliation — a periodic master<follower position audit that detects and
heals drift the journal cannot see (manual closes, third-party interference), with per-
tenant incident reporting. At SaaS scale such events are routine, and correctness must
be provable to the tenant broker.

¢ Fee integrity — close the remaining edge case where a manually closed copy escapes
fee accrual; settlements become verifiable line by line.

¢ Notification Gateway wiring — subscription events, fills, and fee statements delivered
through the client's connected channels.



e 360 CRM sync — subscription lifecycle and fee events written to the brokerage's
existing CRM timeline for retention and support teams.

n Social Trading ive in production

A social layer on top of the trading environment: public trader profiles with verified performance statistics,
activity feeds, followers and subscriptions, discussions, and leaderboards. The broker's client base becomes a
community where successful traders build an audience — and copy-trading relationships form naturally out of it.

WHAT IT SOLVES

¢ Community retention: clients stay for the network, not just the spreads

e An organic discovery funnel into copy trading — profiles and leaderboards convert viewers into subscribers
e User-generated content and public track records work as free, credible marketing

¢ Raises session frequency and time-in-platform, the leading indicators of client lifetime

HUB & 360 ENHANCEMENT SCOPE

The social network is live today as a white-label product: per-broker isolated feeds, broker
branding and custom domains, premium creator subscriptions, tips, groups with live chat, a
moderation desk, and PWA delivery are already in production. The Hub/360 scope makes it
fully native to the MT5 environment:

¢ Single identity with the MT5 terminal and copy engine — profiles, feeds, and copy
subscriptions on one account with no parallel logins. Today the network runs beside the
MT5 stack rather than inside it, which fragments the funnel.

e Server-verified track records — performance statistics computed from server trading
history, never self-reported. Fabricated track records are a regulatory and reputational
risk no broker can afford to host.

¢ Tenant isolation with optional federation — each broker keeps an isolated community
by default and can opt into a shared cross-tenant network, giving small brokers content
liquidity from day one.

e Compliance toolkit — jurisdiction presets: risk disclaimers auto-attached to shared
trades, marketing-rule filters on posts, per-tenant moderation staffing.

e Measured funnel — instrumented conversion from profile view to copy/PAMM
subscription. The network's business value is the investment funnel it feeds, so that
funnel must be visible and measurable per tenant.

e 360 CRM sync — per-client engagement scoring pushed to the existing CRM for
retention workflows.



a PAMM Percentage Allocation Money Management

Pooled investment management: investors deposit funds into a manager's pool, the manager trades the
combined capital from a single master account, and trades with their P&L are allocated to each investor in
proportion to their share. Includes investment offers with fee schedules (management, performance, and entry
fees), high-water mark, trading intervals with rollover processing of deposits and withdrawals, the manager's own
capital share as visible skin in the game, a public manager showcase with ratings, and an investor cabinet with
full statements.

WHAT IT SOLVES
e Attracts professional money managers — and the investor capital they bring with them
e Converts passive clients into long-lived depositors: they invest without trading themselves

¢ Allocation, rollovers, and fee settlement are automated end-to-end — running a pooled scheme manually is
unworkable and dispute-prone

¢ The manager showcase doubles as an acquisition surface: a public marketplace of track records

a MAM Multi-Account Manager

Managed accounts without pooling: the manager trades one master interface, and every trade is instantly
multiplied across the individual accounts of their clients according to configurable allocation methods —
proportional by equity or balance, fixed lot, or percentage. Funds never leave the client's own account; the client
grants trading authority, keeps full visibility of every trade, and can set per-account parameters (risk multiplier,
exclusions, detach at any time). Automated per-account fee calculation and reporting included.

WHAT IT SOLVES

e Serves investors who want professional management but refuse to hand money into a pool — capital stays in
their own account

e Gives money managers with managed-account mandates institutional-grade multi-account execution
e Per-account transparency eliminates the trust disputes typical of pooled schemes

e Scales allocation across hundreds of accounts with individual risk settings — impossible to do by hand



Promo & Engagement

Components 7-10

Price Alerts ivein production

Server-side price monitoring independent of the client terminal. Clients define alert conditions (level crossings,
percentage moves) and receive notifications through terminal push, Telegram, or email even when the terminal is
closed. The broker controls the service through the admin console with live status monitoring.

WHAT IT SOLVES
e Brings clients back into the terminal at exactly the moments they are ready to trade
¢ Reduces "I missed the move" frustration and the churn it causes

e Zero-maintenance engagement feature that works around the clock

n Prediction Campaigns

A gamified marketing engine: the broker runs "predict the price" contests on any instrument or event — where
will gold close on Friday, what level will the index hit after the rate decision. Clients submit predictions, follow live
leaderboards, and prizes are credited automatically. Full admin portal for campaign setup, prize rules, and
localization.

WHAT IT SOLVES

e Low-cost lead generation — campaigns are simple, shareable, and low-barrier for new audiences
e Reactivates dormant clients with event-driven hooks

¢ Stimulates deposits and trading through prize mechanics

e Genuine differentiation — mainstream competitors do not offer anything comparable

a Tournaments

A trading-competition engine: scheduled contests on live or demo accounts, free or paid entry, real-time
leaderboards on configurable metrics (return, profit, volume), automatic prize-pool distribution, and anti-cheat
rules.

WHAT IT SOLVES

e Proven acquisition funnel — demo contests convert audiences into first deposits
¢ Creates activity and volume spikes on demand

e Builds a community identity around the broker's brand

¢ Additional monetization through entry-fee contests



m Bonus & Credit Manager

Automated deposit-bonus programs: percentage or fixed bonuses issued as credit, welcome bonuses,
conversion of bonus into withdrawable funds after a defined traded volume, and automatic proportional credit
removal on withdrawal. Per-campaign rules, limits, and full reporting.

WHAT IT SOLVES

e Stimulates deposits with a strictly controlled and measurable cost

e Blocks classic bonus abuse (deposit — take bonus — withdraw)

¢ Eliminates manual credit operations and the human errors they produce

e Complete audit trail for every bonus decision, ready for any dispute



Prop Firm Suite

Components 11-12

n Prop Challenge Platform

A prop-firm business in a box: a public storefront selling evaluation challenges with integrated payments,
automatic account provisioning, phase progression rules (profit targets, daily and overall drawdown, minimum
trading days), a trader dashboard with live progress metrics, funded-account issuance, payout workflow, and
paid resets and repeat purchases.

WHAT IT SOLVES

e Lets a broker launch a prop-firm brand in the hottest retail niche without building anything
e Automates the entire evaluation lifecycle — no manual monitoring or account handling

¢ Creates a revenue stream independent of spreads and market conditions: challenge fees

e Resets and repeat attempts monetize the same audience continuously

n Real-Time Challenge Enforcement

An add-on to the challenge platform that enforces evaluation rules at the moment of violation: drawdown
breaches are detected tick-by-tick on the server itself, positions are closed and the account is flagged instantly
rather than minutes later.

WHAT IT SOLVES
e Ends payout disputes about late or early rule enforcement — outcomes are deterministic
¢ Protects prop economics: on volatile markets, seconds of delay on a breached account is real money

e Verifiably fair rules build trust and improve repeat-purchase conversion



Client Suite

Components 13-14

k¥ Trader Cabinet

A white-label client area on the broker's domain: registration and onboarding, KYC document collection and
verification workflow, account management (live and demo account opening, leverage changes, password
resets), deposits, withdrawals and internal transfers, trading history, and single sign-on into the web terminal. In
Hub deployments the Cabinet is the client-facing surface of the platform's built-in CRM; in 360 deployments it
connects to the brokerage's existing CRM instead.

WHAT IT SOLVES

¢ Removes the "buy an entire CRM just to get a client portal" problem

o Self-service for routine operations cuts support ticket volume dramatically

e Enforces compliant onboarding — KYC gating before trading and withdrawals

e One branded entry point tying together terminal, payments, and services

n IB & Partner Program

A multi-level introducing-broker module: partner onboarding with referral links, multi-tier commission structures
(per-lot rebates, revenue share, CPA), real-time automatic commission calculation on every trade, a partner
cabinet with statistics and marketing materials, and payout management.

WHAT IT SOLVES

e IB networks are the top acquisition channel in FX/CFD — this makes them manageable at scale
¢ Replaces spreadsheet rebate calculations that are slow, error-prone, and constantly disputed
¢ Real-time transparent statistics keep partners motivated and loyal

e Multi-level structures let master-1Bs grow their own sub-networks, compounding reach



Payments
Components 15-25

One payment framework, ten named provider connectors covering the three rails every broker needs —
cards, crypto, and bank transfers. Providers are chosen for proven acceptance of the trading vertical;
mainstream processors that decline FX/CFD merchants are deliberately absent. Connectors can run in
parallel with routing by region, method, and amount.

a Payment Gateway Framework

The foundation all provider connectors plug into: deposits credited to the trading account automatically on
provider confirmation, withdrawal requests with a maker-checker approval workflow, routing rules across
providers by region, method, and amount, cascading of declined transactions to alternate providers, and full
transaction reconciliation reporting in one view.

WHAT IT SOLVES

¢ Instant 24/7 deposits with no back-office human in the loop — deposit speed directly drives conversion
¢ Declined payments recovered automatically by cascading instead of being lost

¢ One reconciliation view across every provider — fewer lost or unmatched payments

e Controlled withdrawals with approval workflow and a complete audit trail

n Nuvei cards

Global card acquiring with deep roots in the trading industry. Cards plus a wide catalog of alternative payment
methods and payouts through one integration; local acquiring across key regions lifts approval rates; built-in
smart routing and decline recovery.

WHAT IT SOLVES
e Dependable card acceptance for a vertical most mainstream acquirers refuse
e Higher approval rates through local acquiring entities

e Card payouts for withdrawals, not just deposits

Checkout.com cards

Tier-one full-stack card acquiring available to licensed brokers: direct scheme connections, granular response
data, strong coverage across the EU, UK, and MENA, and high approval rates on 3-D Secure flows.

WHAT IT SOLVES

e Regulated entities get first-class acquiring economics instead of reseller chains

¢ Detailed decline-reason data to systematically raise approval rates

¢ A credible, bank-grade name in the payment stack for compliance reviews



m Praxis cards - orchestration

Payment orchestration built for the trading industry: hundreds of pre-integrated PSPs and alternative methods
behind one cashier, per-region checkout composition, automatic cascading of declined transactions across
acquirers, and unified back-office reconciliation.

WHAT IT SOLVES
¢ One integration replaces dozens of individual PSP projects
¢ Declined deposits recovered by cascade — direct, measurable revenue

¢ New local methods per market switched on without development work

a BridgerPay cards - orchestration

A payment operations platform with cascading retries, a unified checkout, and a large catalog of PSP
connections; widely used as the orchestration layer among brokers.

WHAT IT SOLVES
e An alternative orchestration rail — no lock-in on the payment layer
e Cascading and retry logic recover failed deposits automatically

¢ One dashboard for payment operations across all connected providers

a BZBInPay crypto

Institutional crypto processing native to the trading industry: BTC, ETH, and stablecoins accepted with instant
conversion and settlement in fiat or crypto, under enterprise custody practices.

WHAT IT SOLVES
e Crypto deposits without the broker ever touching wallets or keys
¢ Instant conversion shields the broker from crypto volatility

e A processor that understands broker flows and settlement needs

a CoinsPaid crypto

A high-volume crypto gateway with 20+ currencies, built-in AML/KYT screening of incoming funds, and fiat
settlement — one of the most battle-tested crypto rails in high-risk verticals.

WHAT IT SOLVES

e Compliant crypto acceptance — incoming funds are screened before crediting

e Redundancy alongside the primary crypto rail

¢ Fiat settlement without the broker running exchange operations



CoinPayments crypto

The broadest altcoin coverage on the market — hundreds of currencies — with straightforward integration and
low processing fees.

WHAT IT SOLVES
¢ Long-tail coin acceptance for crypto-native audiences

¢ A low-cost crypto entry channel for smaller brokers

vkl Zota Iocal bankrails

Local payment methods and local bank transfers across APAC, LatAm, Africa, and MENA through one API: funds
are collected on domestic rails and settled internationally.

WHAT IT SOLVES
¢ Deposits from markets where international cards fail or barely exist
¢ Local methods mean materially higher approval rates and client trust

¢ One integration covers dozens of country corridors

m Volt open banking

Real-time account-to-account bank payments over open banking (UK/EU and expanding): clients pay straight
from their bank account with instant confirmation, no card networks involved.

WHAT IT SOLVES

¢ Instant bank deposits at a fraction of card processing cost

e Zero chargeback exposure — account-to-account payments are final
e A PSD2-native flow that suits licensed EU/UK brokers

a Bank Wire — SEPA I SWIFT bank transfers

A structured flow for the channel every broker must offer: unique payment references and virtual IBANs where
available, automated bank-statement matching and crediting, compliance holds for flagged transfers, and a
complete audit trail.

WHAT IT SOLVES
e Large tickets arrive by wire — automated matching removes the back-office toil

e Mis-attributed transfers stop being a support queue

e Audit-ready records for every inbound and outbound wire



Dealing & Risk Suite

Components 26-30

yI:'8 Risk Dashboard

Real-time dealing-desk visibility: net exposure by symbol and asset class, A/B book breakdown, top clients by
exposure and P&L, margin utilization, unusual-activity alerts, and historical exposure analytics.

WHAT IT SOLVES
e Answers "what is our exposure right now?" in one screen instead of manual terminal digging
e Surfaces dangerous concentrations before they become losses

e Gives management and dealing a shared, factual picture of the book

Auto-Hedger

Rule-based automatic risk offloading: when net exposure on an instrument crosses a configured threshold, the
excess is hedged to a coverage account automatically. Per-symbol thresholds, hedge ratios, throttles, and a full
execution log.

WHAT IT SOLVES

¢ Removes human latency from risk management — exposure is covered in seconds, including nights and
weekends

e Enforces the risk policy consistently, eliminating dealer-discretion errors

e Lets a small dealing team safely run a large book

»I: 3 Dynamic Leverage

Automatic leverage and margin management: leverage tiers by position volume (high leverage for retail-size
positions, stepped down as volume grows), per-instrument-class settings, and scheduled reductions ahead of
high-impact news, weekends, and market close. Client-facing tier tables keep the policy transparent.

WHAT IT SOLVES

e Caps the damage oversized positions can inflict on the book and on clients — especially gap risk over news
and weekends

e Lets marketing advertise high leverage safely, because it only applies where it is harmless
¢ A must-have expectation for crypto-CFD and volatile-instrument offerings

e Automates what is otherwise a manual, forgettable risk procedure



vI:'¥ Price Feed Jammer

Full control over the quote stream: spike and outlier filtering, gap control, spread engineering (widening or
shifting by group, session, or news window, minimum-spread enforcement), feed smoothing, and automatic
failover between quote sources with per-symbol overrides.

WHAT IT SOLVES
e Bad ticks trigger wrong stop-outs and SL/TP fills that end in compensation claims — filtering prevents them
e Session-based spread control protects the book during thin liquidity (rollover, holidays, news)

e Feed redundancy: a quote source dies and clients never notice

e Group-level spread differentiation becomes a product and pricing tool

a Anti-Abuse & Toxic Flow Protection

Detection of predatory trading patterns — latency arbitrage, tick scalping, coordinated multi-account activity,
news-spike gaming — with configurable responses ranging from monitoring and flagging to per-group execution
restrictions.

WHAT IT SOLVES

e Toxic flow can erase weeks of book profit in hours — early detection stops it

e Surgical per-account measures keep honest clients unaffected, instead of degrading conditions for everyone

¢ Documented evidence trail for every enforcement decision



Back Office Suite

Components 31-34

a Swap Manager

Centralized overnight-financing management: bulk swap-rate updates across symbols and groups, scheduled
synchronization with coverage rates, triple-swap day configuration, and per-group swap modes (points,
percentage, currency). Works hand in hand with the Islamic Accounts component, which manages interest-free
exceptions on top of the swap policy.

WHAT IT SOLVES

¢ Manual swap maintenance across hundreds of symbols is slow and error-prone; desync with coverage rates is
a direct carry loss

¢ One consistent swap policy across all groups instead of scattered manual edits

¢ Rate changes ship on schedule, rollover-safe, with an audit trail of every change

a Islamic Accounts

A complete swap-free program for clients whose faith prohibits paying or receiving interest. Swap-free status is
granted automatically by group or country, or per request with an approval workflow; overnight interest is
removed and — where the broker chooses — replaced with a transparent fixed administration fee. Holding-time
limits per instrument class and automatic abuse controls detect carry-trade exploitation on exempt accounts and
apply the configured policy without manual monitoring. The client sees their Islamic status directly in the cabinet
and terminal.

WHAT IT SOLVES

e Opens MENA and Southeast Asian markets — a large audience that will not trade on interest-bearing
accounts at all

¢ A halal offering without carry losses: abuse controls stop interest-free accounts being exploited for carry
trades

¢ Removes manual assignment, eligibility tracking, and per-account exception handling

e A transparent, consistently applied policy — fewer disputes and no reputational risk from ad-hoc decisions

a Dividend Manager

Automated corporate-actions processing for share and index CFDs: a centrally maintained dividend calendar
delivered by the hub, automatic ex-date adjustments — longs credited, shorts debited, with tax coefficients —
executed as overnight batch operations with per-client reporting.

WHAT IT SOLVES

e Dividend processing is one of the most error-prone back-office routines; missed ex-dates cost real money
and client trust

¢ No need to source and maintain corporate-actions data — the hub feed covers the entire network
e Transparent adjustment statements cut support disputes

¢ Makes a wide share-CFD offering operationally feasible for a small team



m Reporting & Analytics

Regulatory and business reporting: scheduled end-of-day extracts, regulatory trade-reporting formats, and

broker analytics — volumes, revenue by group and book, client lifetime metrics, dealing statistics — delivered as
dashboards, files, or a data-warehouse feed.

WHAT IT SOLVES

Meets regulatory reporting obligations without manual data assembly
Shows management where revenue actually comes from — by group, instrument, and book
Answers auditor and regulator requests in minutes instead of days

Provides the data foundation for marketing ROl and dealing-policy decisions



Notifications & Messaging
Components 35-44

All channel components plug into the platform's shared Notification Gateway: one event stream from
the trading environment, per-client channel preferences, priority-based routing (critical events fan out
to every connected channel, marketing messages respect opt-ins), fallback chains, and per-message
delivery logs. The gateway ships with any channel; each channel is licensed and enabled
independently.

a Telegram Notifications live in production

A personal Telegram bot under the broker's brand. Clients link their trading account through a one-tap deep link
and receive trade confirmations, margin warnings, deposit and withdrawal statuses, price alerts, and tournament
or campaign updates directly in Telegram.

WHAT IT SOLVES

e Reaches clients outside the terminal, where most disengagement happens
e Margin warnings that are actually seen in time — fewer stop-out disputes
e Cuts support load on routine questions ("did my withdrawal go through?")

¢ A marketing channel with near-total open rates

<.l Discord Notifications

Discord delivery in two modes: personal direct messages from the broker's bot (account linked via a one-time
code), and automated posting into the broker's community server — tournament leaderboards, campaign
announcements, market-event broadcasts. Free channel with instant setup.

WHAT IT SOLVES

e Reaches the prop-trading and crypto audience in its native environment — Discord is where these
communities live

¢ Direct synergy with the Prop Firm Suite: challenge progress lands where prop traders already are

e Public community channels double as organic marketing — leaderboards and payout announcements sell
challenges by themselves

Viber Notifications

A branded Viber bot with the same one-tap deep-link account linking as Telegram, delivering the full notification
set: trades, margin warnings, money operations, price alerts, promotions.

WHAT IT SOLVES
e Coverage of markets where Viber is the default messenger — CEE, CIS, Greece, the Balkans

e Familiar opt-in flow: for these audiences Viber is more natural than installing anything new

¢ Duplicates critical warnings into a second messenger for clients who use both



<:8 Web Push Notifications

Browser push notifications tied to the web terminal. One permission prompt inside the terminal — after that,
alerts, margin warnings, and trade events arrive on the desktop even with the terminal tab closed. No phone
number, no messenger account, no external dependency; clicking a notification lands the client back in the
terminal on the relevant screen.

WHAT IT SOLVES
e Zero-friction coverage of every terminal user — the only channel with no signup step at all
e Free delivery with no per-message cost

e Every notification is a one-click return path into the terminal — direct re-engagement

a Mobile Push Notifications

Push infrastructure (FCM for Android, APNs for iOS) for the broker's mobile application: device registration, per-
event notification templates, localization, and deep links into specific app screens. A ready-made channel for
brokers that have — or plan — a branded mobile app.

WHAT IT SOLVES
e Lock-screen delivery of margin warnings and fills — the fastest attention channel that exists

e Standard mobile-retention mechanics without building push infrastructure

e Future-proofs the notification stack for the broker's mobile roadmap

m Slack Integration  broker operations

A different audience: the broker's own team. Platform events are routed into the firm's Slack channels —
exposure threshold breaches, toxic-flow flags, large deposits and withdrawals, challenge breaches, feed
failovers, system-health incidents — with per-channel routing by event type and severity.

WHAT IT SOLVES
e The dealing desk and management learn about risk events from an alert, not from checking dashboards

e Faster incident response: the right team channel is notified the moment something crosses a threshold

e A searchable operational history of every alert inside the tool the team already uses



m WhatsApp Notifications

Official WhatsApp Business (Cloud API) integration: a verified branded sender, pre-approved message templates
for outbound notifications, and client opt-in through a wa.me link from the cabinet or terminal. Client replies open
a service conversation window that can be handed to support. Usage-based conversation pricing — positioned
as a premium channel.

WHAT IT SOLVES

e The number-one messenger in Latin America, MENA, Asia, and Africa — mandatory for credible presence in
those markets

e A verified business sender builds trust that unofficial channels cannot

e Template-based messaging keeps outbound communication disciplined and compliance-safe

a SMS Notifications

Aggregator-backed transactional SMS (Twilio, Vonage, or local routes) for critical events: margin calls, stop-outs,
withdrawal confirmations, login and security codes. Branded sender ID where carriers support it, delivery
receipts, and a place of last resort in every fallback chain.

WHAT IT SOLVES

e Reaches every client on any phone with zero app dependency — the channel that always arrives

e The events that must never be missed get guaranteed-delivery treatment

¢ Delivery logs close "l was never warned" disputes with evidence

B LINE Notifications

A LINE Official Account with Messaging API delivery: account linking, the full notification set, and LINE's rich
message formats (buttons, carousels) for campaigns. The default messenger of Japan, Thailand, and Taiwan.
WHAT IT SOLVES

¢ Credible market entry in Japan, Thailand, and Taiwan requires LINE — email and SMS alone read as foreign
there

¢ Rich-format campaign messages double as a high-engagement marketing surface

m Zalo Notifications

A Zalo Official Account integration for the Vietnamese market — one of the largest retail FX audiences in Asia.
Account linking, transactional notifications, and OA-based campaign messaging.
WHAT IT SOLVES

e Vietnam-focused brokers get the one channel local clients actually read

¢ Alocal-channel presence signals legitimacy in a market wary of offshore brokers



Liquidity

Component 45

@ Liquidity Bridge — MT5 to MT5

Liquidity as a service: the downstream broker's server connects to the hub's master liquidity facility and covers
client flow through a single omnibus account — real-time quotes, execution with configurable markup and
commission, per-broker exposure limits, automatic failover policy, and monthly volume and settlement reporting.

WHAT IT SOLVES

Small and startup brokers have no access to institutional liquidity — prime brokers ignore them and minimum
deposits are prohibitive; the hub provides coverage out of the box

Instant A-book capability: risk can be offloaded from day one instead of running an unhedged book

One integration replaces LP negotiations, gateway projects, and ongoing connectivity maintenance

Turns the hub network itself into a volume-based revenue business for the operator
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